
Come and 

enjoy a 

couple of 

hours of 

fun and 

relaxation 

with fellow DFWAE members at 

The Main Event in Grapevine.  

Whether 

it's sitting 

back and 

sipping a 

couple of 

drinks and munching on snacks 

or dusting off your bowling ball 

and hitting the lanes, you are 

sure to have a great time. 

And at the great price of $10 

per person—members and non-

members—you can’t afford to 

miss it. 

 

Date  February 25, 2010 

Start Time 4:30 PM 

End Time 6:30 PM 

Registration: $ 10.00 

 

REGISTER BY Feb 18 

Luncheon Speaker Explains How to Improve Your  
Sponsorship Opportunities 

Ron Cunningham 

Network with DFWAE at 

Main Event Grapevine 

Eat, Drink and Have a Bowl 

With so much emphasis on revenue, more 

and more associations are reviewing their 

sponsorship programs and potential. That fact 

was obvious at the January 20 DFWAE Lunch-

eon at the MCM Elegante Hotel where more 

than 50 attendees came to listen to a session 

on effectively negotiating and creating spon-

sorship packages. 

The speaker, nationally known sales, market-

ing and sponsorship consultant Ann Ransom 

has been in the sponsorship business since 

her days with the Dallas Cowboys. And al-

though sponsorships have become a billion 

dollar industry, the basics of selling and ser-

vicing them are still the same. 

The first rule is to pay attention to the small 

details. Sponsors not only care about them, 

they notice them. Especially if you are not. 

Next, before you enter into a sponsorship arrangement, make sure you understand 

why. After all, sponsorships are also relationships and at the end of the day, both 

parties have to be happy. 

“Ask yourself why you are in this relationship,” said Ms. Ranson.”What is your strat-

egy? Does it make sense to your overall business goals?” 

Sponsorships have to be a good match. One way to check is to identify your target 

market. If it aligns with your potential sponsor’s you are on the right track. Your goals 

should not be strictly dollar oriented. You have to feel good about the relationship. 

There also has to be passion, drive, and enthusiasm from both parties for the rela-

tionship to succeed. 

“Is there a greater purpose than money? There should be,” said Ms. Ransom. 

Another crucial piece is engagement, the number one things sponsors say they are 

looking for. If the sponsor has a cause or charity, find a way to bring it into the rela-

tionship. Sponsors want to repurpose their various activities into sponsorships to 

help highlight them to the public. 

And finally, Ms. Ranson told attendees to have an end in mind before they start. 

“Know the outcome you are looking for in the relationship,” she said. “Know success 

and be able to define it.” 
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DFWAE   

 ADDRESS 

PO Box 11603 

Fort Worth, TX 76110-0603 

 
info@dfwae.org 

Phone: (214) 504-6950 

Fax: (817) 496-6596 

http://www.dfwae.org/source/Meetings/cMeetingFunctionDetail.cfm?section=register&product_major=NOV2009MIX&functionstartdisplayrow=1


Join the Fun as DFWAE Toastmasters  

Celebrates its Second Anniversary  
Charles Carrington 
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A Toast for You  

“ What in the world could I learn at Toastmasters?  After all, 

don’t I have hundreds of presentations under my belt after 

all these years in the association business?  Haven’t my 

audiences ranged in size from 5 to 500?   

It turns out I had a lot to learn!  What was I doing with my 

arms!?  What are my crutch words?  What about memorizing 

speeches?  How do I gauge the time I’ve been speaking? 

If you think you don’t need Toastmasters, we promise you 

will learn something new.   If you have some experience in 

public speaking but want to brush up your skills, try Toast-

masters!  And if you’ve never spoken publicly but your boss is making threats about putting 

you “out there,” come and join us! 

Seriously, you’ll have fun!  DFWAE Toastmasters is a no pressure way to improve your skills.  

Join us.” 

Judy Pulice, CAE 

National Athletic Trainer’s Association 

 

Meeting Times 

DFWAE Toastmasters meets 12 noon every 2nd and 4th Thursday each month at the NATA 

office.  Mark your calendars for February we will meet on the 11th and 25th. 

 

2009-2010 Club Officers 

Charles Carrington, President 

Patrice Pruitt Story, Immediate Past President 

Ellen Satlof, Vice President Education 

Craig Nauta, Secretary/Treasurer 

Patty Ellis, Sergeant at Arms 

 

Mission Statement 

The mission of a Toastmasters club is to provide a mutually supportive and positive learning 

environment in which every individual member has the opportunity to develop oral communi-

cation and leadership skills, which in turn foster self-confidence and personal growth. 

DFWAE Toastmasters club will be celebrating their 2-year anniversary in February.  Come join 

the fun. Call, or e-mail Charles Carrington to schedule your first visit and learn more about 

Toastmasters  

972-786-2891 / ccarrington@uschamber.com  

A S S O C I A T I O N  
D A Y  

U P D A T E  

 

Mark your calendar now 

The date for DFWAE As-

sociation Day 2010 has 

been confirmed.  

DFWAE’s premier educa-

tional event will be held, 

will be Monday, April 19, 

2010 at the Hilton DFW 

Lakes in Grapevine, TX 

Take Advantage of Early 

Bird Registration and 

Save $25. 

 

Member Registration: 

By March 26: $135 

After March 26: $160 

REGISTER NOW 

http://www.dfwae.org/AssociationDay.htm


DFWAE Membership Application 
 

Membership Type:  _____ Regular $ 75/yr  _____ CVB $ 125/yr   _____ Associate $125/yr  
 

Name __________________________________________________________________________________________  

 

CAE, CEM, CMP or other designations _____________________________________________________________ 

 
Title ___________________________________________________________________________________________ 

 
Organization (full name, please) __________________________________________________________________ 

 
Address ________________________________________________________________________________________ 

________________________________________________________________________________________________ 

________________________________________________________________________________________________ 

 

Phone ________________ Fax ___________________ E-Mail ___________________________________________ 

 

Organization Web Site Address ___________________________________________________________________ 

 
Organization Type: Trade, Professional, Philanthropic, CVB (Associates: Company Type) 

________________________________________________________________________________________________ 

 

Tax Status (i.e. 501C3) ____________________        Annual Budget ________________________ 

 

Referred by ____________________________________________________________________________________ 

 
Method of Payment: _____  AmEx     _____  Discover     _____  MasterCard     _____  Visa     _____  Check    

 
Credit Card # _____________________________________________ Security Code ______________ 

 

Exp. Date__________ Signature _____________________________________________________________________ 

 

Billing Address (if different from above) _____________________________________________________________ 

________________________________________________________________________________________________ 

 

DALLAS/ FORT WORTH ASSOCIATION EXECUTIVES ƀ PO Box 11603, Ft. Worth, TX 76110-0603 

Fax (817) 496-6596 ƀ Email: info@dfwae.org 

Regular Members must be staff members of an association or management company. 
 

CVB Members must be staff members of a convention and visitors bureau. 
 
Associate Members are employed by companies that provide products and services to associations. 
 
To become a member, just complete the form included here and mail or fax it to the address shown below. 

Join DFWAE NOW and Take Advantage of all That Membership Provides 


